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	Call Plan

	Current Status of Account

( 

( 


	Key Relationships

( 

( 



	Date of Call/Meeting
( 
	Time Requested/Scheduled

( 

	Objectives of Call:  What will I have achieved by this conversation?

( 

( 



	Introduce:  Who are you?  What do you do?
( 



	Insight:  What do you know about the prospect, position, or industry? 
( 



	Inquire: What are the key questions you plan to ask to gain more insight? 
( 



	Inspire:  What are the critical sound bites show your subject matter expertise? 
( 



	Invest:  What will you ask of the prospect in ensure mutual investment in next steps? ( 



	Additional Notes: 
( 





